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Customer satisfaction isn't just a score—it's the result of every customer interaction.

Satisfied customers:

1.  Come back.  They become loyal, repeat customers.

2.  Spread the word. They recommend your business to others, boosting your reputation. 

3.  Help your organization grow.  Loyal customers are far more valuable than acquiring 
     new ones.

4.  Create a better workplace.  Fewer complaints mean less time on service recovery and 
     more time improving the customer experience. 

Remember: Every interaction is an opportunity to create a satisfied customer.
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